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Banks left with pockets full of cash and few places to go
Please see this week's Rate Sheet and Yield Curve Opportunities.

This past week, Scott Hildenbrand, head of balance sheet analysis and strategy, joined S&P Global's Street Talk
Podcast to discuss the unprecedented inflow of deposits and how to measure whether the funds are short term
in nature. He also talks about how banks should approach investing in the current low rate environment and
what opportunities to consider.

Click Here to access Nathan Stovall from S&P Global's accompanying piece, Banks left with pockets full of cash
and few places to go.

Click Below for the Podcast episode itself:
iTunes:

https://podcasts.apple.com/us/podcast/ep-69-banks-left-with-pockets-full-of-cash-and-few-places-to-
00/id12771293177i=1000492968380

SoundCloud:
https://soundcloud.com/street-talk spglobal/ep-69-banks-left-with-pockets

If any of these observations pique your interest, please contact your Piper Sandler representative or email us at
PSbankstrategyinsights@psc.com. For derivatives, please email our affiliate, Piper Sandler Hedging Services,
LLC, at FSG-Derivatives@psc.com.


http://www.psc.com/private/pdf/Interest_Rate_Market_Update_093020.pdf
http://www.psc.com/private/pdf/Yield_Curve_Opportunities_093020.2.pdf
https://urldefense.proofpoint.com/v2/url?u=https-3A__www.spglobal.com_marketintelligence_en_news-2Dinsights_latest-2Dnews-2Dheadlines_banks-2Dleft-2Dwith-2Dpockets-2Dfull-2Dof-2Dcash-2Dand-2Dfew-2Dplaces-2Dto-2Dgo-2D60529369&d=DwMFAg&c=y6v6TkqbF5T5q8gzoA5_qyxfBe6wpRCKPt3qOZXx4sE&r=IiosOLIN918xd41RHYfLeoyXjdHcQF8VkurUP_KL2ZE&m=egT_CV2VtfOk00r7_gJskjGsELN4LOH851Ubg-WPFVw&s=_GDv8IyWB8Hcqvv0nO29UoPYlSFUbvE2jZgb-BDytpQ&e=
https://podcasts.apple.com/us/podcast/ep-69-banks-left-with-pockets-full-of-cash-and-few-places-to-go/id1277129317?i=1000492968380
https://podcasts.apple.com/us/podcast/ep-69-banks-left-with-pockets-full-of-cash-and-few-places-to-go/id1277129317?i=1000492968380
https://urldefense.proofpoint.com/v2/url?u=https-3A__soundcloud.com_street-2Dtalk-5Fspglobal_ep-2D69-2Dbanks-2Dleft-2Dwith-2Dpockets&d=DwMFAg&c=y6v6TkqbF5T5q8gzoA5_qyxfBe6wpRCKPt3qOZXx4sE&r=IiosOLIN918xd41RHYfLeoyXjdHcQF8VkurUP_KL2ZE&m=egT_CV2VtfOk00r7_gJskjGsELN4LOH851Ubg-WPFVw&s=fcmk9fC8lhBfnD5iTyUDOnd5pM4VY8dqtSCOsApMJ3U&e=
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Technology is at the forefront of senior bank executives’ minds as winning new customers, increasing efficiency
and managing risk, through the implementation of new technology, is core to their strategic plans. This was
highlighted in the results of Piper Sandler’s 1st Fintech Survey. Senior bank executives are steadfast in their
commitment to grow and evolve their business through technology, although concerns around cost, return on
investment, business interruption and interoperability with current systems can slow adoption.

As we endeavor to better understand our depository clients’ views on Fintech, we have prepared our 2nd
Fintech Survey - please see the link below. By clicking on the link, you will be taken to Survey #2 which builds
on Survey #1 by gathering additional information on tech strategy, vendor selection and core banking systems.

This 5 minute survey can be filled out by members of your senior leadership team and will meaningfully
contribute to our continuing efforts to provide unparalleled thought leadership and best-in-class advice.

Thank you for taking the time to respond to this survey. We look forward to sharing our insights with you.

LINK TO SURVEY: Piper Sandler FSG Fintech Survey #2

If learning more about our recent work is of interest to you, please don’t hesitate to contact FSG-Solutions at
FSG-Solutions@psc.com for more information.
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https://pjc.az1.qualtrics.com/jfe/form/SV_cwG5G2XzT8gOsEB
http://www.pipersandler.com/2col.aspx?id=5871
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GENERAL INFORMATION AND DISCLAIMERS:

This report has been prepared and issued by the Balance Sheet Analysis and Strategy (BSAS) group of Piper Sandler & Co., a registered broker-dealer and
a member of the Financial Industry Regulatory Authority, Inc. Swap introducing broker services are offered through Piper Sandler Hedging Services, LLC,
registered with the Commodity Futures Trading Commission and a member of the National Futures Association.

The information contained in this report (except information regarding Piper Sandler & Co. and its affiliates) was obtained from various sources that we
believe to be reliable, but we do not guarantee its accuracy or completeness. Additional information is available upon request. The information and opinions
contained in this report speak only as of the date of this report and are subject to change without notice.

This report has been prepared and circulated for general information only and presents the authors’ views of general market and economic conditions and
specific industries and/or sectors. This report is not intended to and does not provide a recommendation with respect to any security. This report does not
take into account the financial position or particular needs or investment objectives of any individual or entity. The investment strategies, if any, discussed in
this report may not be suitable for all investors. Investors must make their own determinations of the appropriateness of an investment strategy and an
investment in any particular securities based upon the legal, tax and accounting considerations applicable to such investors and their own investment
objective. Investors are cautioned that statements regarding future prospects may not be realized and that past performance is not necessarily indicative of
future performance.

This report does not constitute an offer, or a solicitation of an offer, to buy or sell any securities or other financial instruments, including any securities
mentioned in this report. Nothing in this report constitutes or should be construed to be accounting, tax, investment or legal advice. Neither this report, nor
any portion thereof, may be reproduced or redistributed by any person for any purpose without the written consent of Piper Sandler & Co.

© 2020 Piper Sandler & Co. All rights reserved.



